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Abstract

The presenter will share some of the practical lessons she learned in her role as the
Principal Security Officer in the Office of Systems at Social Security Administration
Headquarters for over 18 years. She will talk about methods she used to continually
assess the security health of her organization, develop security teams to maximize
resources, stay abreast of proposed ITS security guidance and/or governing directives,
establish and maintain channels of communication with managers at all levels, and share
some tips on developing effective security briefings and awareness presentations that
help to sell your program.
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